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ABSTRACT 
 
In this study, we have three objectives. First, in the context of behavioral supply chain 
management, among push, pull, and advanced purchase discount (APD) contract, which one 
performs closely to the theoretical predictions. Second, which of these three contract settings offer 
the most profit for both the retailer and the supplier. Third, we examine the cultural influence in 
terms of decision-making in the context of these three contract settings. Findings of our study 
have important implications for both academics and supply chain professionals. 
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